
C H A U F F R R ™

Your Private Driver,
On Demand.
A global marketplace connecting discerning travelers with independent, 
licensed chauffeurs and their executive vehicles.

C o m p a n y  D e c k  ·  2 0 2 6



0 1  ·  P R O B L E M

Premium ground transportation
is broken for both sides.

Travelers

Rideshare is unreliable for executive 
travel. Limo companies feel dated, 
opaque, and inflexible.

Chauffeurs

Independent drivers own great 
vehicles but lack global discovery, 
booking tools, and recurring clients.

Businesses

Travel managers piece together 
regional vendors, with no single 
account, billing, or compliance trail.
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0 2  ·  S O L U T I O N

A marketplace built for
private, hourly-to-monthly travel.

● Vetted, licensed chauffeurs with their own executive vehicles

● Book by the hour, day, week, or month — no minimums, no 
surge

● One account for personal, business, and recurring corporate 
travel

● Transparent pricing, in-app messaging, and verified 
compliance

"Trusted drivers.
Real vehicles.
No middle layer."
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0 3  ·  M A R K E T

A $40B+ global private
chauffeur market.

$40B+
Global premium ground 
transportation TAM

18%
Annual growth in executive & event 
travel

70M+
Business travelers in core markets 
(US/EU/MENA)
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0 4  ·  P R O D U C T

One platform, four surfaces.

Marketplace

Search by city, vehicle class, language, and availability.

Chauffeur App

Calendar, ride flow, payouts, compliance, and ratings.

Business Suite

Departments, budgets, approvals, invoicing, retainers.

Trust Layer

Licensing, insurance, vehicle photos, background checks.
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0 5  ·  B U S I N E S S  M O D E L

Recurring revenue from
both sides of the market.

Marketplace take-rate 15–20% on each completed booking

Chauffeur subscription Monthly plans for premium placement & tools

Business retainers Monthly contracts for executive teams & VIPs

Enterprise SaaS Multi-seat travel management & invoicing
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0 6  ·  T R A C T I O N

Launching in key cities,
scaling globally.

12+
Launch cities

500+
Chauffeurs in pipeline

1.4k
Waitlist signups

3
Pilot enterprise accounts
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0 7  ·  W H Y  N O W

The market is finally
ready for this.

● Executive travel rebounded above pre-2020 baselines

● Independent chauffeurs are abandoning aggregators that commoditize them

● Companies need a single, auditable vendor for global ground travel

● AI-led matching and verification finally make a quality marketplace possible
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0 8  ·  E D G E

Not a fleet. Not a broker.
A curated marketplace.

vs. Rideshare

Vetted chauffeurs, executive 
vehicles, no surge pricing.

vs. Limo companies

Global coverage, instant booking, 
modern tooling, transparent pricing.

vs. Travel desks

Self-serve for travelers, enterprise-
ready for corporate accounts.
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0 9  ·  G O - T O - M A R K E T

City by city, then
enterprise wedge.

Phase 1 Seed top-tier chauffeurs across 12 launch cities — NYC, Hoboken, Jersey City, Atlanta, Miami, LA, Las 
Vegas, London, Paris, Dubai, Lagos, Cotonou. NYC and London are live first.

Phase 2 Direct outreach to corporate travel teams; pilot accounts in finance, fashion, entertainment.

Phase 3 Open self-serve enterprise plans, partner with luxury hotels and airlines.
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1 0  ·  T E A M

Operators from luxury,
marketplace, and travel.

Founded by a team with experience in luxury hospitality, marketplace product, and international ground 
transportation. Advised by hoteliers, fleet operators, and travel-tech founders.

We're building Chauffrr as a long-term, brand-defining business — not a quick exit.
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Let's talk.
Partnerships, press, and investor inquiries:

hello@chauffrr.com
chauffrr.com

C H A U F F R R ™  —  Y o u r  P r i v a t e  D r i v e r ,  O n  D e m a n d .
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